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360 REALTY Offer Cover Form

Property Address: ________________________________

MAKING AN OFFER:

Please read these instructions ENTIRELY.  

All offers MUST BE submitted either via email to sellwith360@yahoo.com or fax to (336) 510-5764
All offer inquiries and updates must be place by email to sellwith360@yahoo.com or you may text to (336) 965-7791

Incomplete offers will be REJECTED and returned for correction

All offer Responses and Counters will be EMAILED to the buyer agent as SOON as we hear from our clients.  During negotiations, we suggest that agents check their email daily as negotiations are time sensitive (make sure to check your spam folder, as attachments often hide there).

* Constant emails and phone calls will NOT speed up this process*

**REQUIREMENTS for Offer Submission**

1. 360 Realty Instruction Sheet- Print this form, sign, and return with ALL offers as the COVER SHEET.  This is to show that you have read all of this information and have shared it with your clients.  
2. NC Offer to Purchase Contract

3. Copy of Earnest Money Deposit- Earnest Money checks to be written to 360 Realty and will be held in a non-interest bearing trust account until closing.  Earnest Money MAY BE Forfeited to Seller if a transaction does not close or is delayed, but only if the delay/cancellation is caused by the parties on the buyer’s side of the transaction.
4. Pre-Qualification/ Proof of Funds Letter- Pre-qualification must be on lender’s letterhead and include amount the buyer is qualified for, type of loan, ALL lender contact info, and dated.  The Seller will NOT accept offers contingent upon the sale/closing of another property.  If it is a CASH OFFER, a Proof of Funds Letter MUST be submitted with offer.  (Current Bank statement showing entire amount will also work).

5. Seller’s Addenda- Addenda will ALWAYS supersede our state purchase agreement.  Some properties will NOT require Addendums until AFTER ACCEPTANCE.  Make sure to check ALL attachments on the MLS for additional Addenda. 
ONCE ACCEPTANCE HAS BEEN ISSUED, NO CHANGES AT ALL MAY BE MADE TO SELLER ADDENDUMS. If you write anything additional on the addendums after acceptance, the bank will immediately REJECT the form.  

*************************************************************************************

Additional INFO:

“AS-IS”- REO properties are sold in their present condition.  NOTHING will be warranted…roof may leak, AC may not work, repairs may be needed, etc.  If home inspection is requested by buyer, only MAJOR defects should be addressed.  No warranties are made to acreage, square footage, well conditions, septic conditions, mold conditions, radon, and BUYER TO VERIFY ALL INFO!  Surveys, inspections, and reports to be paid by buyer are ALWAYS suggested.  * REO properties are marketed/priced assuming repairs will be needed!*
Offer Response- Banks DO NOT work on weekends on Holidays.  The banks will respond when they can (most are overworked and understaffed, with hundreds of assets at one time) and it may take several days to receive a response.  You WILL be notified as soon as the Seller responds.  
Turn Around Time for Fully Executed Contract- Some banks are very timely in returning the fully executed contract, and some banks have a longer signature process.  At times, the banks must seek Mortgage Insurance Approval prior to signing final documents (this can take between 3-10 days and is rare). With most contracts, they will be returned signed within 3 days via email.  DO NOT WAIT TO START THE LOAN PROCESS.  Start Loan process ASAP.
Utilities- Listing agent will make utilities available to the property IF YOU HAVE AN INSPECTION TIME PERIOD (if you do not have inspections, utilities are the responsibility of the buyer agent).  If inspections or appraisals require the electrical breakers to be switched on, the water turned on at the meter, or the pilots to be lit THIS WILL BE THE RESPONSIBILITY OF THE BUYER/BUYER’S AGENT!
De-Winterize & Re-Winterize- The buyer will be responsible for all costs associated with de-winterization or re-winterization.  This work can be performed by a licensed home inspector or licensed plumber. 
HOA Documents/Info- It is the BUYER’S AGENT Responsibility to obtain any HOA documentation on our listings.  We will provide anything we have on file, but it is up to you to obtain any HOA docs prior to submission of an offer.

Per Diem- This is the amount the bank will charge the buyer for every day a transaction closes after the original closing date.  This will be charged ONLY if the delay is the fault of the buyer, buyer’s agent, their lender, or anyone on the buyer’s side of the transaction. 

Multiple Offers- If we receive more than one offer on a property prior to an offer being accepted, the Seller MAY request Highest & best offers from all interested buyers.  In a Multiple offer situation, the Seller is allowed to reject, accept, or counter these Highest & Best offers.  We understand that many times, this is a frustrating process so we try to make multiple offers as smooth and easy as possible.  We place a notice on the MLS, giving between 24-48 hours (depending on the Seller) to bring your client’s BEST offer.  As with any office, we receive dozens of phone calls daily from un-represented buyers that are interested in our REO listings.  This may mean that other agents on phone duty in this office will be presenting offers on any of these properties.  All information on your offer is kept strictly private and confidential to the listing agent directly, and no favoritism or discussion of offers is allowed within this office.  All files are kept in locked drawers, and your emails go directly to a private account.  We follow NC ethics and laws, as well as the laws of our local associations to the letter!
Lender Docs- If offer is contingent on loan approval, please make sure that lender is aware that the Seller requires the loan package at least 48-72 hours PRIOR to scheduled closing date.  **If loan package is not received by Seller’s Attorney during this time, the closing may be delayed and buyer may be charged a Per Diem. 
Closings- Due to the fact that these properties were acquired through a bank foreclosure, there may be closing/title issues.  These issues do sometimes occur and may delay closing.  If closing is delayed due to title issues, the buyer will NOT be charged per diem. 
By signing this form I am stating that I have read and understand all of the information provided above.  Please attach this as the cover form for your offer, and keep a copy for yourself for reference.
____________________________________
____________________________________

                AGENT Signature/ Date

____________________________________

                                                                                                         BUYER Signatures/Date

360 Realty

Tracey G. Shrouder

sellwith360@yahoo.com
www.360realtygreensboro.com
